
General Information  
Academic subject Commercial  law 
Degree course Marketing and Business Communication 
Curriculum  
ECTS credits 8 
Compulsory attendance No 
Language  Italiano 
  
Subject teacher Name Surname 

Giuseppina 
Pellegrino 

Mail address  
giuseppina.pellegrino@uniba.it 

SSD 
Ius/04 

    
    
ECTS credits details Law SSD Credits 
Basic teaching activities  Ius/04 8 
    
Class schedule  
Period  First semester 
Year  2018/2019 
Type of class Lecture- workshops 
  
Time management   
Hours  60 
Hours of lectures 56 
 Tutorials and lab 4 
  
Academic calendar  
Class begins 25/9/2018 
Class ends  
  
Syllabus  
Prerequisites/requirements Having passed the exam of Private Law 
Expected learning outcomes (according 
to Dublin Descriptors) (it is 
recommended that they are congruent 
with the learning outcomes contained in 
A4a, A4b, A4c tables of the SUA-CdS) 

 To get acquainted with the support of textbooks of the 
themes related to the notion of enterprise and the 
forms of its collective exercise and issues linked to 
practical application. 

 To have the capacity to grasp and understand the 
diversity of the various legal cases. To find out the 
interpretative problems of the various cases and find 
solutions. 

 To acquire a clear and correct legal language. 
 Having acquired expertise in Commerciale Law in order 

to be able to undergo further studies. 
Contents  
Course program Introduction – The economical activity – Historical evolution 

and legal sources – Entrepreneur and economical activity – 
Business requirements – Public enterprises – Professionalism – 
The agricultural entrepreneur – The commercial entrepreneur – 
The small entrepreneur – The statute of the commercial 
entrepreneur: the advertisement. The accounting records. The 
representation. The firm. 
The companies – General features, basic and types – The 
general partnership – The limited partnership – The company 
with share capital – The limited company – Provision and share 



– Bonds – Shareholders’ meeting – The board meeting: 
Administration and Management. Asset holding and balance 
sheets – The establishment – Certificate of incorporation’s 
chenges and withdrawal – The limity liability company – 
Modification, merger and demerger – Dissolution and liquidation 
– Corporate groups – The cooperative companies – The 
consortium and limited liability consortium. 
Credit instruments – General features, basic and types – Rules 
of transmission – Cheques – Promissory notes. 

Bibliography A) ENTERPRISE 
AA.VV., Diritto delle imprese. Manuale breve, Giuffrè, Milano, 
last edition available; 
or alternatively 
G.F. CAMPOBASSO, Diritto commerciale, vol. I – Impresa, 
Torino, last edition available; 
or alternatively 
L. BUTTARO, Corso di diritto commerciale, I, a cura di M. 
Castellano-F. Vessia, Torino, 2015. 
B) COMPANIES 
AA.VV., Diritto delle società. Manuale breve, Giuffrè, last 
edition available; 
or alternatively 
G.F. CAMPOBASSO, Diritto commerciale, vol. II – Diritto delle 
società, Torino, last edition available; 
or alternatively 
G. PRESTI – M. RESCIGNO, Corso di Diritto Commerciale, vol. II 
– Società, Zanichelli, last edition available. 
C)  CREDIT INSTRUMENTS 
A. GRAZIANI – G. MINERVINI – U. BELVISO – V. SANTORO, 
Manuale di diritto commerciale, Cedam, last edition available; 
or alternatively 
AA.VV., Diritto delle imprese. Manuale breve, Giuffrè, Milano, 
last edition available; 
or alternatively 
AA.VV., Diritto commerciale, Monduzzi, last edition available. 

Notes  
Teaching methods  
Assessment methods (indicate at least 
the type written, oral, other) 

Oral exam. 

Evaluation criteria (Explain for each 
expected learning outcome what a 
student has to know, or is able to do, 
and how many levels of achievement 
there are. 

The student must demonstrate that she has knowledge of the 
topics studied and has understood the related issues. She must 
have reached a level where she is capable of developing 
autonomously interpretative arguments. 

Further information  
 


